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WAYNE W. SELL CORP. REPORTS GROWTH IN 2012

The numbers are in, and the company reports 3% growth for the year

PITTSBURGH, PA — December 31, 2013 — Wayne W. Sell Corporation (Wayne Sell), a leader in the
transportation of flat, van and bulk commaodities across the Midwest and North East, today announced
that throughout the year of 2012 the company grew 3%. As we reach the end of the year, it seems like the
perfect time to reflect on all the changes that have come about this year. We purchased ten brand new
Peterbilt tractors to replace old equipment this year. We also purchased fourteen trailers; including six
brand new flats, one new stretch and seven new sand tanks to update and add to our fleet. As the
company continues to grow we will continue to add to and update our fleet. In addition, plans for a new

driver room are being drawn up.

“We are so excited about the continued growth of the company,” said John Sell, president of Wayne Sell
Corp. “This growth is a direct result of the hard work of everyone on our team; drivers, dispatchers,
mechanics, and office staff.” That is why John is happy he can reward this hard work with the company
Christmas gift. This year it was a folding chair featuring the new company logo and a Giant Eagle gift

card to help make Christmas dinner a little more special for each employee.

The company’s continued growth is very exciting. It is a testament of the hard work of the entire Wayne
W. Sell team. Also, it provides a promising outlook for the future of the company and its employees. So

here’s to celebrating a year of continued growth and looking forward to another successful year in 2013!
About Wayne W. Sell Corporation

Founded in 1954 by the late Wayne W. Sell and his wife Jane, the company has grown from a single
tractor and trailer to a full-service transportation operation. Its modern fleet of vans, flat beds and bulk
tanks transport cement, construction products and industrial materials including sand, coke, fly ash for
customers throughout the Mid West and North East.



The company’s tagline, “Service is Our Business”, reflects its continued commitment to delivering
reliable and cost-effective transportation solutions to its customers, on-time. In 2011, Wayne W. Sell
more than doubled sales revenue from the previous year. To keep pace with its significant growth, the
company is hiring qualified drivers. For more information, visit www.wwsellcorp.com.
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